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Here’s a concise, big-picture read on where things stand and where
most experts think we’re headed through the rest of 2026.

Snapshot of the Sacramento regional market

Overall conditions:

Sacramento is still fundamentally a seller-leaning market, but
the edge is softer than the frenzy years—more like “firm but
negotiable” than “anything sells at any price.”

Prices:

Recent analyses put Sacramento’s median around the low-
mid $500Ks, with roughly 4-6% year-over-year appreciation
in late 2025 and forecasts of 3-5% annual price growth into
2026, assuming no major economic shock and mortgage rates
hovering in the 6-6.5% range.

Inventory & days on market:

Inventory is still relatively tight—around 2.5-3 months of
supply, which supports prices but doesn’t completely shut out
buyers. Well-priced homes in good condition still move quickly,
often in under 3 weeks, with “cream-of-the-crop” listings
getting multiple offers in under 10 days.

Demand drivers:



« Strong local employment (government, healthcare, tech
supportroles).

« Continued in-migration from higher-cost Bay Area markets.

« Affordability relative to coastal California, even with higher
rates.

Roseville, Rocklin and nearby Placer County suburbs

« Price and demand profile:
Roseville and Rocklin remain high-demand, family-oriented
suburbs with steady appreciation and low inventory. Fall 2025
updates describe “strong buyer demand” and “limited
inventory,” keeping these areas competitive for buyers and
favorable for sellers.

« Buyer behavior:

o Buyers are more payment-sensitive than in 2021-2022,
but still willing to compete for updated, move-in-ready
homes in good school zones.

o Financing creativity (FHA, CalHFA, buydowns,
concessions) is increasingly part of the conversation
rather than pure price bidding.

« Outlook through 2026 (Placer corridor):
Most forecasts and local commentary point to continued
moderate price growth, not a crash—Ilikely low-single-digit
to mid-single-digit annual appreciation, with occasional
micro-corrections on overpriced or dated listings.

El Dorado Hills and higher-end suburban markets



- Market character:
El Dorado Hills behaves like a move-up and executive-level
submarket: larger homes, strong school perception, lifestyle
amenities. These segments tend to be:

o More rate-sensitive (bigger mortgages).

o Somewhat slower on days on market than entry-level
price points when rates rise.

« Currenttone:
In line with broader Sacramento trends, higher-end suburbs
are seeing:

o Solid but more selective demand—buyers expect
quality, condition, and realistic pricing.

o Occasional price softening on luxury or over-ambitious
list prices, while well-positioned homes still sell at strong
numbers. (This is an inference from regional data and
typical move-up market behavior, not a specific EDH
report.)

+ 2026 expectation:
Barring a recession or rate spike, EDH-type markets are
generally expected to track the region: modest appreciation,
more negotiation room than 2021, but no systemic downturn.

Expert sentiment and 2026 forecasts

« No broad “crash” narrative:
Most expert and investor-oriented forecasts frame Sacramento



as a resilient, steady-growth market, not a bubble about to
burst. They highlight:

o Structural under-building over the last decade.
o Ongoing population and job base support.
« Shift from frenzy to balance:

o Salesvolumes are down from prior years, but pendings
remain healthy—suggesting interest is there, but buyers
are choosier and more rate-conscious.

o Experts describe this as a gradual normalization rather
than a reversal.

« Price trajectory for the remainder of 2026:
The consensus range for Sacramento-region appreciation is
roughly:

« Base case: +3-5% annual price growth through 2026.

« Mild downside scenario: Flat to slightly negative in specific
pockets if:

o Mortgage rates push meaningfully higher, or
o Localemployment weakens.

« Upside scenario: If rates ease meaningfully, pent-up demand
could trigger a mini-upturn in activity and modestly stronger
price gains, especially in entry-level and family-suburb
segments.

Practical takeaways for the region

« For sellers (Sacramento, Roseville, Rocklin, EDH):



o You’re still in a tilted-toward-seller environment, but
condition and pricing discipline matter more than
during the pandemic boom.

o EXxpect serious but value-conscious buyers;
concessions may appear on rate buydowns or minor
repairs rather than big price cuts.

« For buyers:

« The days of extreme overbidding are mostly gone, but waiting
for a“crash” is unlikely to be rewarded based on current
data.

« The opportunity is in negotiating terms, repairs, and rate
strategies, especially on homes that sit beyond the first 2-3
weeks.
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